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Inogen® Portable
Oxygen Concentrators

Leave the
tanks at home.

CALL US NOW
1-855-492-0145

Convert the air around you into medical-grade oxygen. 
At just under 3 lbs.*, Inogen® lightweight and compact 
portable oxygen concentrators easily deliver your 
prescription oxygen on-the-go.

* Inogen Rove 4 weighs 2.9lbs. with a standard battery

 
Our 

deadlines 
are 

Friday by  
5 pm 

for the 
following 
weeks’ 

Wednesday 
paper 

edition! 

Thanks for saying 
you saw  

it in the Western 
Trader! 

Butcher’s Deluxe Package
4  Butcher’s Cut Top Sirloins (5 oz.)
4  Air-Chilled Boneless Chicken Breasts (4 oz.) 
4  Boneless Pork Chops (4 oz.)
4  Individual Scalloped Potatoes (3.8 oz.) 
4  Caramel Apple Tartlets (4 oz.)
1  Omaha Steaks Seasoning (3 oz.)
8  8  FREEFREE Omaha Steaks Smash Burgers (3.2 oz.)

79797FDR  separately $227.94
SPECIAL INTRODUCTORY PRICE   $8999

Savings shown over aggregated single item base price. 8 free 3.2 oz. burgers will be sent to each shipping address that includes SKU 79797.
Limit 2 on select items at these exclusive prices. While supplies last. Items may be substituted due to inventory limitations. Standard shipping 

rates will be applied and are subject to change. Minimum purchase and other restrictions may apply. Some products may not be available
for sale in your area. Sales are subject to OmahaSteaks.com/terms-of-useOSI. Expires 12/31/25.  |  25M8656  |  Omaha Steaks, LLC

61% OFF GET 8
FREE
SMASH
BURGERS

OmahaSteaks.com/Deluxe2698  |  1.866.431.3342Order 
Now!

WHEN YOU WANTWHEN YOU WANT
THE BEST
YOU WANT OMAHA STEAKS

When you want to experience a steak 
that delivers rich, juicy, exquisite flavor 
and unparalleled quality in every bite, 

you don’t want just any steak. 
You want Omaha Steaks.

You’ll love it or your money back!

– MAKES A –
GREAT GIFT

TEST YOUR KNOWLEDGE — Sprockets Fun Foundry in 
Keystone will host Trivia Night this Saturday—and every 
Saturday—fro 5:30-7:30 p.m. in the taproom. There are 
two one our sessions, and up to four people can play 
per team. It is free to play. [AI Generated Artwork]



   ANNOUNCEMENTS: 
HAVING A GARAGE SALE 
OR MULTI-FAMILY YARD 
SALE? ADVERTISE IT IN 
THE  TRADER  CLASSI-
FIEDS & GET THE WORD 
OUT!!! CALL 605-673-2217  
HELP WANTED: 
CUSTER SENIOR 
CENTER BOARD OF 
DIRECTORS is accepting 
resumes for the full-time 
position of Custer Senior 
Center Director.  The pri-
mary duties are grant-
request writing,  finances, 
and facility management.  
Experience with 
QuickBooks is advanta-
geous. Competitive salary 
dependent upon related 
experience. For more infor-
mation send an email to 
cscdirvac@gmail, or call 
605-673-2708. Custer 
Senior Center is an equal 
employment opportunity 
employer.          154 48tfn 
FOR RENT: 

ONE AND TWO BED-
ROOM efficiency apart-
ments. All utilities paid, WiFi 
Roku TV, two vehicles per 
unit. Dogs allowed. Contact 
605-440-0370.          158 4p 

YEAR AROUND RENTAL. 
Two bedroom house on 
Harbach Lane. $1200 per 
month. Call 605-440-3103 
or 605-517-0629.           157 53p 
TWO BED, ONE BATH 
clean modern trailer, 
Keystone. No pets. 
$900/month plus utilities. 
Text 605-391-8413.       73  tfnc 

THREE BEDROOM, ONE 
BATH, clean, modern trail-
er. Keystone. No pets. 
$1,000/month plus utilities. 
Text 605-391-8413.        74  tfnc  

ATTRACTIVE, MODERN one 
and two bedroom apartments, 
central Custer. Laundry, 
cable TV, competitive rates. 
605-591-9397            2 1tf 

LONG TERM RV SITES 
AVAILABLE! Close to 

Custer. Borders Forest 
Service land. Tiny homes 
may be considered. 605-
673-4701.                     4 1tfn 
BUSINESS SPACE: 
SHOP SPACE AVAILABLE   
at the Old World Plaza on 
Main Street, Hill City. Call 
605-574-4635.          136 42tfn 

HUGE OPPORTUNITY IN 
A SMALL SPACE FOR 
RENT on Main Street in 
Hill City. Approximately 
750-square feet. Food 
service qualified (former 
ice cream/antique shops). 
Available immediately. 
NOW IS THE TIME. 
Contact Vic 605-209-3963.         

          45 36tfn 
STORAGE UNITS TO RENT 
COVERED STORAGE - 
RV,  ATV,  Boa ts .  A t  
P len ty  S ta r  Ranch .  

25991  Hwy.  385 ,  
Custer.  Month ly /annu-
a l  r a tes .  Twe lve - foo t  
ta l l  ent rance.  Cal l  Isa 
Ki rk  a t  605-440-2233.               

                 11  1tf 

AVAILABLE NOW! 10x20 
s to rage  un i t s .  New 
Const ruct ion.  Close to  
Custer.  605-673-4701.     

       10  1tf 

AFFORDABLE STORAGE: 
9x9 and 10x21 uni ts .  
Cement floors and solid 
walls. RV Parking Available 
$25 per month. 605-673-
4646.            5 1tf 

SUNSHINE STORAGE: 
Annual or monthly rentals, 
4 convenient locations. Call 
Teresa at 673-1025.        6 1tf 

BUCKHORN STORAGE: 
5x10, 10x10, 10x20. 673-
5050.             7 1tf  

ADS WANTED: CLASSI-
FIED ADS WORK! Fill 
out the form on this page 
if you are having a 
garage sale, if you are 
selling an automobile or 
if your business is hir-
ing.If you are rentaing a 
lot, office space or 
house, a classified ad 
with us goes in print and 
online! Stop by or call 
605-673-2217. 

AUCTIONS: 
DOUBLE J FARMS 
52ND Annual Simmental, 
SimAngus Bull & Bred 
Female Sale. LIVE: 
DVAuction.com Noon, 

Friday, Jan 23 @ 
Garretson, SD Kipp 
Julson 605-351-9088 
doublejsimmentals.com 

EMPLOYMENT: 
GOLF COURSE SUPER-
INTENDENT for the 
2026 season with 
groundskeeping respon-
sibil ity. Please contact 
Miller Golf Course Board. 
Reno Brueggeman 605-
870-0056. Dylan 
Templeton 605-270-1670 

NOTICES:: 
ADVERTISE IN NEWS-
PAPERS statewide for 
only $150.00. Put the 
South Dakota Statewide 
Classifieds Network to 
work for you today! (25 
words for $150. Each 
additional word $5.) Call 
this newspaper or 800-
658-3697 for details. 
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FINANCIAL ADVISOR

REAL ESTATEAUTO DETAILING

FINANCIAL ADVISOR

AC

We Do Repairs, 
Restretches on 

Flooring

HANDYMAN

WELLNESS SPA

Rent this 
space! 

Only $11.00 a week 
(minimum three month commitment) 

673-2217

Rent this 
space! 

Only $11.00 a week 
(minimum three month commitment) 

673-2217

Rent this 
space! 

Only  
$22.00 a 

week 
(minimum three month 

commitment) 

673-2217

Rent this 
space! 

Only $11.00 a week 
(minimum three month commitment) 

673-2217

Rent this 
space! 

Only $11.00 a week 
(minimum three month commitment) 

673-2217

Rent this 
space! 

Only $11.00 a week 
(minimum three month commitment) 

673-2217



HEY RETAIL BUSINESS OWNERS!!! THIS IS AN INCREDIBLE OPPORTUNITY TO ADVERTISE!!!

SHOP THE BLACK HILLS! SHOP THE BLACK HILLS! 
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Tribal nations in SD are betting on tourism on reservations
By Molly Wetsch 
South Dakota News Watch 

 
Some members of the 

state's tribal nations are be-
ginning to slowly embrace 
visitors, as the South Dakota 
Native Tourism Alliance 
(SDNTA) works with tribal 
leaders and organizations to 
reframe tourism on the nine 
reservations as an engine for 
economic development. 

Tourism and visitors 
haven’t always been positive 
concepts in these communi-
ties, Sarah Kills In Water of 
SDNTA told News Watch. 
There has long existed on 
reservations a hesitation to 
allow outsiders into certain 
traditional spaces and a gen-
eral fear of exploitation. 
That’s especially true in 
South Dakota, where some 
Native lands are among the 
poorest regions in the coun-
try. 

“When we first entered 
these spaces, they didn’t 
want to know about tourism. 
They already had this idea 
that we were selling our cul-
ture. And so we had to do a 
lot of work in educating,” 
Kills In Water said. “But 
once we did that, their little 
light bulb started to click on 
and you could see them 
starting to dream and start-
ing to think, ‘What can I 
do?’” 

SDNTA was recently 
awarded the $175,000 J.M. 
Kaplan Innovation Prize, 
one of 10 organizations of 
more than 3,500 applicants 
to receive ongoing funding, 
training and resources to 
grow their efforts. 
Native tourism highlights 

cultural reconnection, 
historical conversation 
Rhea Waldman, execu-

tive director of SDNTA, and 
Kills In Water envision a 
world in which reservations 
are crucial destinations for 
South Dakota visitors, as 
much as Mount Rushmore 
National Memorial, Bad-
lands National Park and 
Crazy Horse Memorial. 

“Tourism is, just in South 
Dakota, a big thing. And so 
what we're trying to do is 
highlight the gems that stand 
on every single reservation, 
and they're very different. 
Every reservation has their 
own own cultural pieces, 
their own stories, they have 
their own museums," Wald-
man said. 

Nationwide, tourism on 
reservations has quietly 
grown. The Navajo (Diné) 
nation's tribal lands are 
home to iconic natural land-
marks like Monument Valley 

and Antelope Canyon – 
though hiccups like the 
COVID-19 pandemic and a 
drop in international visitors 
have inhibited some tour op-
erators. 

Kills in Water said that 
many of the possibilities 
tribal members find the most 
exciting are outdoor activi-
ties that they think travelers 
will enjoy, which also allows 
for connection to the land 
that Indigenous people have 
called home for thousands of 
years.  

“There’s a lot of ideas 
surrounding outdoor recre-
ation on the Rosebud reser-
vation. Our people want to 
take people out on hiking 
trips and look at our medi-
cines and teach them about 
the flora and the fauna of our 
reservation,” Kills in Water 
said. 

Reconnecting Native 
Americans to their 

own culture 
In addition to economic 

development, reconnecting 
with cultural traditions can 
be beneficial for tribal mem-
bers as well, promoting 
greater community connec-
tion and leadership develop-
ment.  

“I see this as the main op-
portunity to reconnect our 
people to our culture. 
Through learning about our 
culture and reconnecting, 
they're going to find ways 
that they can educate visitors 
about who we are today. Not 
in a way that's exploiting our 
culture, not selling our cere-
monies. But educating our 
visitors about who we are to-
day, about all of the things 
that we've been through and 
that we're still here. Yes, we 
still have struggles, we're 
still challenged. But we're 
still here to tell our story,” 

Kills In Water said. 
Several significant histor-

ical sites exist on those tribal 
lands, including the Wound-
ed Knee Memorial on the 
Pine Ridge Indian Reserva-
tion, land which President 
Donald Trump recently 
signed legislation protecting.  

Visitors interested in the 
history of the country would 
find trips to reservations in 
South Dakota especially in-
sightful, Waldman said. 

Tourism on tribal lands, 
though, will always look dif-
ferent than other trips across 
the country. The more rural 
nature of most reservations 
will change things as well as 
the inherent cultural onver-
sations that occur when vis-
iting historic sites or wit-
nessing tribal traditions. 

Sherry L. Rupert, CEO of 
the American Indigenous 
Tourism Association, said 
that the experiences tourists 
are not expecting, especially 
when it comes to Native cul-
ture, are often the most re-
warding. 

“Oftentimes people don’t 
know it, but that’s really 
what they’re looking for – 
being outside and learning 
about people that have been 
here for thousands of years. 
It changes their perspective 
of the world. They go back 
and share that with their 
families, and it changes who 
they are as people,” Rupert 
said. 

Barriers to successful 
tribal tourism 

Though the opportunities 
that a tourist economy holds 
are enticing to many, there 
are still barriers to many 
tribal nations’ entry into the 
industry. 

In South Dakota, where 
reservations and trust land 
comprise more than 12 per-

cent of the land, population 
centers are few and far be-
tween, which can make trav-
el difficult. 

Support services may al-
so not be sufficient to ac-
commodate groups of 
tourists. 

“It's really hard if you 
have a community that does-
n't have the infrastructure to 
bring tourists there," Wald-
man said. "If the restaurant 
that we were planning on 
going to is closed and there 
aren't really a lot of other op-
tions, and then you're an 
hour and a half away from 
anything else, that is not nec-
essarily helpful.” 

And then there’s the chal-
lenge of basic economics. 

“If you have a communi-
ty that really wants to build 
tourism and you have arti-
sans and artists and other 
people in the tourism indus-
try that are trying to build 
their business,” Waldman 
said, you also need an influx 
of tourists and their dollars 
in order to support those 
business owners. 

“So that is really the big 
chicken-and-the-egg situa-
tion that we're in, where that 
is a real challenge. How do 
we make sure that we build 
demand and supply at the 
same time?” 

The balance between al-
lowing tourists into Native 
communities to learn more 
about the culture, while also 
protecting sacred spaces is 
also a challenge, Waldman 
said. Tribal members’ level 
of comfort with tourist en-
gagement varies greatly, so 

any ongoing work requires 
tailored plans for each tribe.   

Bus tour company Trafal-
gar launched a “National 
Parks and Native Trails of 
the Dakotas” trip in 2022, 
which made stops on reser-
vations in North Dakota and 
South Dakota, including the 
Pine Ridge, Rosebud and 
Standing Rock reservations. 

Though Waldman said 
large tours can often be diffi-
cult to navigate when it 
comes to lodging, meals and 
other logistics, continued 
partnerships with tour com-
panies like that allow for fur-
ther visibility among poten-
tial visitors. 

“We’re trying to navigate 
this place and say, ‘What are 
you looking for?’ Because 
we don't want to create 
something that no one takes. 
And there are some that say, 
‘You create what you want 
to create. We will find the 
right people.’ Those are ex-
actly the partners and the 
partnerships that we need,” 
Waldman said. 
State support crucial for 
ongoing tourism efforts 

In 2016, South Dakota 
Republican U.S. Sen. John 
Thune co-sponsored the bi-
partisan NATIVE Act – or 
the Native American 
Tourism and Improving Vis-
itor Experience Act. 

That legislation was 
unanimously approved by 
the Senate and ensures that 
tribal nations are represented 
among federal agencies 
working within the tourism 
industry, that continued in-
frastructure development is 
supported and that data is 
collected and analyzed sur-
rounding tribal tourism. 

“South Dakota is rich in 
the culture and traditions of 
the Lakota, Dakota, and 
Nakota nations,” Thune said 
in a statement after the legis-
lation passed. “We should do 
all we can to help celebrate 
and recognize the numerous 
and oftentimes invaluable 
contributions our tribal com-
munities provide to our 
state.” 

Rupert told News Watch 
that ongoing collaboration 
with state and federal 
tourism agencies is crucial to 
ensuring ongoing exposure 
for tribal experiences. 

Travel South Dakota, 
which promotes the state as 
a vacation destination, did 
not respond to requests for 

comment for this story. The 
agency hosts a list of ways to 
experience Native culture in 
South Dakota on its website, 
including several attractions 
on tribal lands.  

“Support from the state 
destination marketing organ-
ization or the state tourism 
office is necessary. They’re 
tasked with marketing all the 
destinations and experiences 
in your state, and that should 
include the Indigenous offer-
ings as well,” Rupert said. 

Waldman said that work-
ing with the state's tourism 
office has allowed SDNTA 
to understand what visitors 
are looking to get out of ex-
periences, how to market 
them and how to use data to 
their advantage. 

“There’s definitely places 
where working together is 
really important because 
they have a huge budget for 
marketing, for example. 
They have a lot of contacts. 
So they’re helping us to get 
the word out and also make 
sure that we are at the table 
to make some of the bigger 
decisions,” Waldman said. 

South Dakota is well 
known for several attractions 
with connections to Native 
culture – especially in the 
Black Hills, the traditional 
sacred lands of the Lakota 
and other Native people. But 
Waldman and Kills In Water 
hope that visitors see the val-
ue in visiting tribes where 
they currently exist. 

“What we hope to create 
are these powerful connec-
tions between our guests and 
who we are,” Kills In Water 
said. “We want them to see 
us for who we are, not for 
what they think we are, not 
for what they’ve been told 
we are by somebody else. 
We want to share, authenti-
cally, our story with every 
person who comes, who has 
an interest to learn.” 

This story was produced 
by South Dakota News 
Watch, an independent, non-
profit organization. Read 
more stories and donate at 
sdnewswatch.org and sign 
up for an email for statewide 
stories. Investigative re-
porter Molly Wetsch is a Re-
port for America corps mem-
ber covering rural and In-
digenous issues. Contact her 
at molly.wetsch@sd-
newswatch.org. 

LOCAL KNOWLEDGE — Native leaders teach a group about indigenous flora and fauna in the 
Black Hills. [Submitted Photo/SOUTH DAKOTA NATIVE TOURISM ALLIANCE]
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